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ngs Among the Insurance Organizations

WILL URGE MANY
TO INSURE NOW
-FOR PROTECTION

Local Risk Men Will Give/

Talks Today on

Insurance.

Life Insurance men will present
today to workers in ajl parts of
the District the value of taking out
policies now. Today iz Lifa Insur- |
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Isaac Gans wlill address the em- |
ployes of Saks & Co. on tha sub-
Ject of Life Insurance Day and its
relation to thrift, at 6

Last Year’s Business
Over Million and Half

One of the most profitable Years
Since its establishment here was ex-
perienced last year by the local
branch of the Connecticut Mutual
Life Insurance Company, of Hart-
ford, Conn., with offices in the
Woodward Building. E. D. Samp-
son, general agent for this terri-
tory, said that during the year 1920
the Connecticut Mutual office here
wrots Insurance with a total ag-
Bregate value of $1,906,5630, which,
on an average basis, was $8,863 per
policy. The local office has six
agents glving their entire time, and
a staff of brokers.

Here’'s a Self-Starter.

The agent had just started talking
to the prospect and hadn't yet men-
tioned his business. Sudden!¥ he
said:

“By the way—how long are you
Boing to provide for your wife?

The prospect looked amazed and
replled:

*Why I am golng to provide for
my wife as long as I live™

%Only as long as you live?™
queried the agent. “Why not pro-
¥ide for hoer ns long as she lives?™
"-."i;'\n he went on with the selling
talk
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—Harris & Ewing.

JOHN DOLPH,
rs among the insurance fraternity in the District
15 superintendent of the Washington District of

ith offices in the Homer Building.
ter receiving his education there,
ame to the United States early
» the insurance business. His first
lLife Insurance Co., with which
years, was in the Chicago office.
10, as agent there, and since 1909
iperintendent. He is a member of
d Monday Evening clubs and the
interested in civic bettegment
1 boy welfare activities.
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. Profit by Entering Accident and

Health Field, Opinion of Official
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pany writing accident

1SUrance

as compared
with a company writing life insur-
ance only, In my opinion, Is more
completely equipped to give better
and broader service to the '{nsnr!ns
public, and, In addition, is in a po-
sition to make the relationship be-
tween the agent and the company
mi pleasing, profitable and per-
manent. All realize that an agent
| often ealls upon a prospect and
finds that he 18 not interested in
|Jife Insurance, but is interested in
| accident and health Insurance, or
vice versa. If an agent writes life
!insumncn for one company and sc-
| cldent and health Insurance for an-
| other, It is but natural that he will
not be as devoted to either com-
pany as he would be if he were

masters' can well be applied in this
connection. The agent equipped to
| write both lines in one company is

also more likely to devote his en-
tire time to such a company in de-
veloping the insurance business In
hi= community FParticularly In the
smaller country towns An agent
|may feel that he cannot afford to
devote all of his time to the writ-
Ing of life insurance, but if he I»
equipped to  write accident and
health insurance, he will be able
|to spend his entire time profitably
in soliciting such business.

“"Any company writing both life
'and accident and health insurance
Usually has better underwriting, fa-
cilities, and both lines of business

can be more carefully selected.”

DID NOT WASTE
~ INCREASED PAY

Wage Earners DPurchased
! Higher Priced Risk
Policies.

L ]
| Despite popular misconception
| that wage earners spent thelr high-
sr incomes in wasteful the
| real evidence Iz that much of the
increased income was expended
| wisely in securing a more whole-
| some home environment, says the
| Statistical Bulletin of the Metro-
politan Life Insurance Company.
Department store records :howj
that wage earners bought heavilyY
such useful goods as furniture, bed-
| ding, ecarpets and other lines of
household equipment.
Both industrial and ordinary In-
surance companies report unprece-
| dentsd sales of higher priced plans
of insurance to wage earners. The
“industrial” or weekly premlum ap-
| plicant became a candidate for “In-

Ways,

working exclusively for one com-
pany writing both lines in it. The|
old saying ‘you cannot serve two

SHIPPERS URGED
T0 GUARD AGAINST
 SHORT DELIVERY

Not

Easy Prove Loss
From Theft of
Shipments.

When a single case from a total
shipment of severgl falls to arrive
at its destination, does such wu loss
constitute short delivery or a theft?
Occasionally a shipper, carrier, or
conslgnee is able easlly to prove the

fate of the migsiog unit, but in &
great many inetances there Is no
trace whatsoever left of the lost

EoOds,

Marine companies in the past have
usually shown leniency and often
paid a loss under a theft ¢clalm when
a shipment was specifically covered
aguinst the risks of theft and pil-
ferage, but not against nondelivery
or short delivery.

Recently, however, they have be-
come stricter in thelr attitude to-
ward the assured and are making
claimants prove their Josses are the
result of thievery and not due to
the hundred and one causes of short
dellvery. Theft and pllferage claims
are becoming too numerous and too
burdensome to permit losa depart-
ments settling claims with the same
liberality of former times, comments
the Eastern Underwriter, Measures
must be taken to reduce losses un-
der theft risks, and this step is one
of them.

Difficult te Prove Loss.

Without question it s most diffi-
cult oftentimes for an assured to
prove conclugively that a missing
case or package was stolen and not
accldentally sent astray. The car-
| rier's bill of lading may show that an
| entire shipment of goods was re-
‘cr‘ivod on board a steamer, and, If
|
1

the consignee's warehouse is situat-
¢d within a short dictance of the
wharf at the port of destination, the
reason for the disappearance of part
| of the shipment may be discovered
quickly and certainly. But. as fre-
| quently happena, if the goods must
| be carrled inland over rall, water, or
|any other route the question of ca-
| tablishing the real cause of an in-
| complete dellvery becomes instantly
| Intricate and perhaps impossible. All
| the assured knows is that one or
possibly more units failed to be de-
livered. They may arrive weeks or
| even months later and, on the other
hand, they may pPermanently be
among the missing.

Under such circumstances if the
arsured Is covered afgainst theft and
pliferage In addition to the ordinary
marine hazards, and he decides to
submit a theft claim he must do
80 with a proof of loss within a
specified period The “proof” has
many times consisted purely of the

knowledge that a certain package
or packages were gone, where or in
what

state™

Under such conditions certain in-|
surance companies would at times |
ehow a willingness to pay thase

claims. rather than stand squarely
on their rights, particularly if the
Assured’'s previous losa record was
free from questlonable claims, or if
the size of the account were such
that the underwriting company did
not care to enter Into litigation
over a comparatively small matter
that might possibly lead to a break-
Ing off of business relations.
Few Now Have “Pgll*
Today, few Indeed are the assured
who have what is commonly called |
a "pull™ with' the underwriting of- |
fices, when the question of & theft
I<_'m:s comes up for adjustment
Either the assured proves beyond
Eny reasonable doubt that the case, |
pPackage or whatnot was stolen,
he does not recover under th
clause. The campani
advising thelr polley
tect themselves against short de- |
livery by the payment of a sgmall
additiomal premium, and thus elim- |
inate all possibilities of trouble over |
the settling of such claims as have
been described in this article.
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Continental’s Convention. .

The annual convention of the
resentatives of the Continental
Casualty Company will be held in
Chicago, January 27 to 31, accord-
Ing to an announcement at the of-
fice of Johnson and Adams, Bong
Building, Southeastern managers for|
the company. - L
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LIFE INSURANCE PROVIDES
AGAINST OLD-AGE DRIFTING

By EUGENE G. ADAMS,
President D. 0. Life Underwriters Assoclution.

Thrift or drift—which?

On your answer depends not only your own happiness but the
happiness of those dearest to you.

Drift, and you fgllow the crowd. It is hard for you to believe it,
but only five out of every hundred men reach the age of 65 with
a competency. So if you “follow the hunch” thaf says somehow
you will be the exception, you will not be lonesome. When you get
to the “old .man stage” you will have plenty of company; most
of the old men around you followed hunches and called it square.
And if you and they aren’t in that pitiable stage where you can't
work, you'll be treading the same daily grist mill at 65 as at 30.

Drift, and you set your loved ones adrift on uncharted seas of
unreckoned miseries, should you be taken from them. And there,
too, they will have plenty of company. One third of all widows
work for their living—and the tragedy is that millions of these
‘mothers leave little children with somebody else in order to
work. A little child needs its mother—no one else in the world
can do for them what she can do.

Thrift eliminates drifting. Thrift means wisely planned sav-
ing, and life insuranct is the most universally popular form of
savings with the American people.

Life insurance will do for your loved ones today what you
wounld do for them if you live years and years to accumulate a
competency. See that you have enough. _

Life insurance will help you accumulate a definite sum to be
paid you at any future time you elect, and will make your old
age joyous and carefree. See that your program calls for enough.

Life insurance puts right here on carth the castle you have
built in the air for your loved ones, if you don't stay long enough
to complete it for them yourseli. ) ) ”

Examine your life insurance in terms of the income it wi
produce at 6 per cent for your loved oncs if you are taken from

GUARD AGAINST |Branch Office
DAMAGE SUITS = OpenedHereby

FROM ICE FALLS . coumoe Co

Columbla Casusily Company
lof New York has just qpened o
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FPorter has assumed charge ¢
panies.

the office as resident manager H
|is an experienced casualty under
| writer, well gqualified render
prompt and efficlent service in (b,
conduct of the class of business
which the company undererites
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The celebrated “frozen face” may
be a source of profound grief and
dismay to the iImportunate lover, but
the frosen facade is a thing of far|
greater confusion and panic to many
a bullding owner whose throbbing !
pocketbook nothing of his
warm heart) has been sorely touched |

The Columbia will write all branches
e
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Aectnaizer. 1If it is true that pride goes he

With ice and snow both under foot | fore a fall, it Is certair n un
and overhead it behooves all intrepid | true that suits and claims for dam
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even more doth it behoove the! victim, and the defendant who is un
strugeling owner or lessee of im-  prepared must pay
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1125 Woodward Bldg., Washington, D. C.
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them and for yourself in your old age If it isn't enough m' 8
come to do it comfortably see.any good life insurance man today If you (t‘cam 9 enou h g
and complete your progran}:‘ ;o { Theift plan | E ¢
Life insurance takes the if out of Thrift 5. i . :
Do you know you can get it tomorrow? | L!fe Insurance &
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man and woman, working in any of . .ll
Insures Whole the industries of that efty. 2 Life Insurance wi carry ;
° Kingsport business men, who were g 8
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Town m &u | good a place to live In as it could g you an yours g
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|they sold on easy terms, Improving | o :
“The Metropclitan bas “\.u"d the health conditions, and doing many|$ g
whole town.” This is what the news-| kinds of welfare work, entered into g -
papers say of what was done m':lnnrl.nrr.hip wlttll the Htelrc;poli:.ln.:o -
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Kingsport, Tenn., where t;ﬁe b:el- T:Pm isnranoe: but the nnﬁlnk‘g ;
ness men wanted to do the best they |g.ryvice and whatever else the com- J h & J\d :
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THE CONNECTICUT MUTUAL LIFE INS. CO. {5 wuee smmermacs oo wain oez :
- . . Q C
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OF HARTFORD CON |3
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\
HAS _ H
—returned to its policy-holders more money than it has received : :
from them. This is a record that has not been equalled by any |
other company. \
s 1 2 IF YOU WANT '
as a consequence, furnished insurance to its members cheaper
on the whole than has any other company. £ - :
The average policy is larger. we think, than can be shown § -
by any agency in Washington; total average for the agency : A LARGE LIFE POL[C‘
$5,037 during the year 1920 {
AGENTS WANTED : FOR ANY REASON
E. D. Sampson, General Agent. Phone Main 3926. :
]
L ] -
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 Connecticut Mutual Life Insurance Co. | OM MOR N
HARTFORD, CONN. ; I GA
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The Massachusetts Mutual
Life Insurance Co.
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If

vou wish information on—
How to Make a, Budget;

How to Own Your Home;
How to Make a Will;
How to Share With Others,

Qur service departments will tell you.
INQUIRE

John F. Cremen, Gen. Agt.
716 Evans Building

MAIN 1722
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| termediate” and “ordidary™ {insur-
ance. Savings banks reported rec-
ord-breaking deposits from this
group of the population. Lodges
|and other fraternal assoclations
gained Jargely in membership.

Vacation resorts gave testimony
that the wage earner took advan-
tage of his Increased earnings to
| provide healthful outdoor recreation
for his family. Skilled medical and
nursing care became available to
many persons who heretofore relied
| upon free clinic and hospital facill-
| tles.  All these factors helped to
| tower the death rate of the indus-
trial population of the United States
and Canada.
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Yery clever starter. Start a faw
with it yourself.—Weekly BEuiletin
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Of the Mutual Life of New York
Can Give the Best Service Obtainable.
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423-424 SOUTHERN BUILDING
Phones Main 762-763.
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THE

UNION CENTRAL
LIFE
INSURANCE
COMPANY

CINCINNATL, OHIO

GENERAL AGENT

E. S. BRASHEARS

710 FOURTEENTH ST., N. W.
WASHINGTON, D. C.
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INSURANCE IN
ALL ITS BRANCHES
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JOHN W. THOMPSON & CO..

INCORPORATED
821 15th St. N. W.

Main 1477
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